MONAT

USA 2019 Income Disclosure Statement

The average annual income for ALL U.S. Market Partners at all Ranks (which includes Active and Inactive Market Partners) in 2019 was $ 809. Thirty six percent of U.S. Market Partners
were not Active in 2019 and therefore did not earn any commissions.

The income information in the chart below includes those Market Partners who were Active and Inactive Market Partners in 2019, An “Active” Market Partner is a Market Partner who
earned any amount of commissions in the 2019 calendar year. An “Inactive” Market Partner is a Market Partner who did not eam any amount of commissions in the 2019 calendar year.
Because a Market Partner's Rank may vary over the course of a year, for purposes of the chart below, the Rank of each Monat Global Market Partner is the Highest Achieved Title that the
Market Partner achieved for at least three months within the 2019 calendar year.

2019 USA Annual Income by Rank (ACTIVE AND INACTIVE Market Partners)
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These figures are not guarantees or projections of your actual earnings or profits. The above figures iInclude only bonuses, cCommissions or other remuneration paid to Market Partners by MONAT
Global. They DO NOT take into consideration any expenses incurred by Market Partners in operating their businesses or profits or losses when products are resold by Market Partners. Expenses
incurred inoperating an independent MONAT Global business may include, but are not limited to, the purchase of a starter kit, payment of renewal {ees, purchases of product samples or invento-
ry, shipping costs, transportation costs, training and educational expenses, and travel expenses. In some cases, these costs and expenses may exceed the amounts eamed by Market Partners
from MONAT Global. MONAT Global makes no guarantee of financial success and you may lose money. Success with MONAT Global results only from successful sales efforts, which require
hard work, diligence, skill, persistence, competence, and leadership. Your success wil depend upon how well you exercise these gqualties.



